PSECL:

Bridging the
Financial
Education Gap




Group Brainstorm:

What i1s financial
education?



A way to empower individuals by helping them
become more comfortable with finances,
improving their understanding of financial
terms, and becoming better equipped to
navigate finances, both in their day-to-day living
and their long-term planning.
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Who Needs Financial
Education?



Only 40% of adults in the United States report
that they keep a budget and track their
spending.?

1 — DailyFinance.com, http://www.dailyfinance.com/2014/04/18/the-scary-state-of-financial-literacy-in-america. Retrieved August 26, 2014
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More than 25% of American families have no
savings at all.?

1 — DailyFinance.com, http://www.dailyfinance.com/2014/04/18/the-scary-state-of-financial-literacy-in-america/. Retrieved August 26, 2014
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75% of American families report living paycheck
to paycheck.!

1 — DailyFinance.com, http://www.dailyfinance.com/2014/04/18/the-scary-state-of-financial-literacy-in-america. Retrieved August 26, 2014
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Why is Financial
Education Important?



“As the financial literacy field has developed, it has
been embraced as a critical piece in the effort to
reduce poverty and help low-income individuals and
families transition from receiving public assistance to
gaining employment and achieving a stable threshold
of self-sufficiency.”

1 - Financial Literacy and Lelwcome Noncustodial Parent&nter for Family Policy and Practice, = S
http://www.cffpp.org/publications/Policy_finance.pdf. Retrieved August 26, 2014 PSS
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Using Financial Services
Basic Financial Management
Cutting Financial Costs
Long-Term Planning

Credit

ldentity Protection
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Examples of
Low- or No-Cost
Activities



Provide parents with strategies or activities for
their children.

By providing tools for parents, you help to
educate them, as well.
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Help individuals understand the value of money
and the ways it can be used.
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Grow

Get




Grow
A Making a deposit into savings

Get

A Needing vs. choosing to make a purchase

Give

A Making donations to a charitable cause and
explaining the possible impact
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Discuss goals and remind individuals of the goals
they’ve set in order to determine how much
they should grow, get or give.
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Use envelopes or empty food cans to separate
out the three categories and provide a low- or
no-cost visual.
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Provide free sessions that cover important
financial education topics

Start with the basics and build

Make real-life connections
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Group Discussion:

What ways can we incorporate low-
or no-cost financial education into

our agency’s outreach efforts?



Limited resources

ATime with clients
AStaffing
AFinances

Client disinterest in discussing finances

Lack of funding/staffing -
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Financial tips attached to paperwork or
appointment cards

Coupon-sharing station

Sessions with WIC or SNAP administrators on
strategies for best using assistance
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Paper or electronic newsletters highlighting
finances and community resources

Providing seminars that target specific
populations (i.e. Veterans, parents, students)
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Local financial institutions

Local schools or colleges

Organizations providing public assistance

Community outreach organizations
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Pennsylvania Housing Finance Agency

www.moneysbestfriend.com

| Enter topic in the upper right hand corner to find
resources
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http://www.moneysbestfriend.com/

Pennsylvania Department of Banking and
Securities

www.dobs.state.pa.us

AChoose Consumers
ASelect Learn
ACalendar, Publications, Programs, Resources Listed
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http://www.dobs.state.pa.us/

Questions?



>>/pfec%com

The content provided in this presentation is for informational purposes only. HNothing stated is to be construed as financial
or legal advice. PSECU recommends that you seek the advice of a qualified financial, tax, legal or other professional.

THIS CREDIT UNION IS FEDERALLY INSURED BY THE NATIONAL CREDIT UNION ADMINISTRATION. EQUAL OPPORTUNITY LENDER.



